
TRANSACTION BROKERAGE AGREEMENT FOR SELLERS 

Transaction Brokerage Services are defined as services a real estate licensee may perform to assist a seller in a contemplated real estate 

transaction without being an agent or fiduciary or advocate for the interest of a seller. This means that while the licensee provides assistance to the 

party generally with customer-level services, the licensee has no agency/client relationship with seller. 

Seller's Name ____________________________________________________________________________________________________________ 

Seller appoints __________________________________ to assist seller in the sale of property located at __________________________________ 

________________________________________________________________________________________________________________________ 

For a period from ___________________________ to _____________________________. The price to be _________________________________ 

Upon terms as follows: _____________________________________________________________________________________________________ 

________________________________________________________________________________________________________________________ 

________________________________________________________________________________________________________________________ 

 

1. Compensation: For assisting seller in the sale of subject property, seller agrees to pay _________________________________ a marketing fee of  

     ______________________ upon company finding a buyer ready, willing and able to purchase the property upon the terms herein mentioned or  

     upon the terms which may be acceptable to seller or if the property is sold within _________ days from termination of this agreement to any  

     person to whom the property was presented or shown by company during this agreement period. 

2. Services: In the absence of an agency agreement between seller and company, the company agrees to provide the following marketing services   

     as may be required:      

A. Assess seller's marketing needs.                                                                                                                                                                                                           

B. Provide comparable sales information from which the seller will determine marketing price.                                                                                             

C. Assist seller in preparing a property fact sheet.                                                                                                                                                                              

D. Assist seller in preparing advertising and suggest marketing avenues to be used.                                                                                                                   

E. Placing a "For Sale" sign on property.                                                                                                                                                                                                

F. Make other Real Estate licensees aware of property.                                                                                                                                                                     

G. Show property to prospective buyers.                                                                                                                                                                                             

H. Present offers received from buyers.                                                                                                                                                                                                 

I. Present offers or counter offers from seller to prospective buyers.                                                                                                                                              

J. Monitor closing activities to bring sale to a successful close. 

3. Earnest money: Seller authorizes company to accept and hold all earnest money. If such deposit is forfeited by the prospective purchaser, the        

Seller may elect to retain the earnest money as liquidated damages. If seller elects to retain earnest money one half of said earnest money, not to 

exceed the total amount of company's compensation shall be paid to company as compensation. In the event seller or purchaser claims the earnest 

money, without the agreement of the other party, the company may interplead any disputed portion of the earnest money into court, and shall be 

entitled to deduct from the earnest money the court cost, attorney's fees, and other expenses relating to the interpleader.  

The undersigned seller(s) acknowledge that he/she/they has/have thoroughly read and approved each of the provisions contained herein and 

acknowledge receipt of a copy hereof. 

Date __________________________________________________    Address _________________________________________________                                        

Seller's Signature ________________________________________                 _________________________________________________ 

Seller's Signature ________________________________________  Phone    _________________________________________________ 
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